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Good morning Chairman Issa, Ranking Member Cummings and Members of the Committee. My 

name is Bill Sisk and I am the Acting Deputy Commissioner of GSA’s Federal Acquisition 

Service. 

 

I have spent over twenty years at GSA. I started in GSA’s Regional office in Atlanta in 1990 and 

have served in a number of management positions including Assistant Regional Administrator 

and Regional Commissioner. In my capacity as Regional Commissioner, I represented GSA’s 

Assisted Acquisition Services, Network Services, and Personal Property. I have also served as 

Assistant Commissioner in the Office of General Supplies and Services within the Federal 

Acquisition Service and was appointed to the U.S. AbilityOne Commission which is a unique 

program that provides employment opportunities for individuals who are blind or have other 

significant disabilities. 

 

I appreciate the opportunity to appear here today to discuss GSA’s Information Technology (IT) 

Schedule 70 program and the process by which GSA reviews Schedule 70 applications. 

 

IT Schedule 70 -  

 

IT Schedule 70 is the largest, most widely used acquisition vehicle in the federal government. 

Schedule 70 is an indefinite delivery/indefinite quantity (IDIQ) multiple award schedule, 

providing direct access to IT products and services from private sector partners around the 

country.  There are currently 4,853 businesses under Schedule 70 and 4,172 of these, more 

than 85 percent, are small businesses.   Many of these small businesses have socio-economic 

designations: 720 are 8(a), 128 are HUBZone, 381 are Service-Disabled Veteran-Owned, 333 

are Veteran-Owned, and 1,027 are Women-Owned.  Through June of Fiscal Year 2013, about 

$11.5 billion worth of procurement has gone through Schedule 70, $4.5 billion (39 percent) of 

which went to small business. 

 

Schedule 70 has helped Federal agencies save time and money while ensuring a good value in 

the available goods and services.  In addition, Schedule 70 is one of the two schedules that is 
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available to state and local governments through the cooperative purchasing program, allowing 

them to leverage the buying power of the Federal Government to procure IT goods and services 

at competitive prices. 

 

By allowing our partner agencies to purchase from pre-approved vendors they can receive 

goods and services faster. While having a schedule contract is not the only way to do business 

with the Government, having a schedule contract allows both vendors and agencies to cut down 

on administrative costs. Cost savings are also generated through pre-negotiated price ceilings 

which provide significant discounts from commercial pricing and serve as a starting point for 

additional competition and negotiations. 

 

Process of Getting on Schedule 70 -  

 

GSA has an established process by which to evaluate applications and make a determination of 

whether or not to approve businesses to get on Schedule.  Over the past three years, GSA has 

processed approximately 2,800 applications for Schedule 70.  Currently, the average application 

processing time is approximately 110 days. 

 

Contractors can apply through GSA’s eoffer system; eOffer provides an online, paperless 

contracting environment, in a step-by-step process that complies with Federal Acquisition 

Regulation. 

 

After an offer package is submitted electronically into our system, it is then assigned to a 

contracting officer (CO) or specialist (CS) who reviews the package for completeness.  After the 

initial review, the CO/CS sends the offeror an Administrative letter identifying any areas for 

which additional information is required. 

 

When a package is complete, the CO/CS conducts a responsibility determination using FAR 

Part 9 together with GSA’s in-house pricing tool or by submitting a Standard Form 1403 to 

GSA’s Office of Credit and Finance for review and approval.  In the review, the CO/CS will also 

utilize the System for Award Management to review an offeror’s representations, certifications, 

past awards and performance, and to ensure that all information is current, accurate and 

complete.   

 

After the responsibility determination is complete the CO/CS prepares a Pre-Negotiation 

Memorandum outlining negotiation strategy and any remaining deficiencies.  If negotiations are 

successful a Final Proposal Revision (FPR) Letter is sent to the Offeror. 

 

If the offeror accepts the FPR, the CO/CS conducts a final review of the offer and prepares and 

finalizes the Price Negotiation Memorandum.  After all the required forms and additional 

information are completed and signed, the CO/CS inputs the offer into our system and prepares 

a package (approval letter, price list, and FPR), to send to the vendor. 
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Conclusion -  

 

GSA’s Schedule 70 can be an important tool in meeting the IT needs of Federal agencies, and 

GSA has an established process to thoroughly review these applications in a timely fashion. 

 

I appreciate the opportunity to be here today and I would be happy to answer any questions you 

have.  Thank you. 

 

 


